
Digital Marketing Transformation 

Digital Marketing is Fundamentally Changing. 

There has been a great shift in customer expectations in the last decade, resulting in a change 

in the digital marketing ecosystem. The new technologies with the explosion of digital 

marketing channels, touch-points, endless data to analyze and automated tools have made 

customer expectations increasingly complex to be determined, managed and responded to by 

digital marketers. 

Companies, today need to be more relevant and agile to respond to the changing customer 

experiences by changing their digital marketing strategy. Puissant Agile Digital Marketing 

Methodology implements the following strategy to respond to changing customer’s needs. 

1. Brand & Creative 

2. Creative Content Writing 

3. Integrated Digital Marketing Approach 

 

1. Brand & Creative: To be successful, you must drive differentiation, relevance and growth by 

expanding purpose, value and creativity at every customer’s touch-point. 

How we do it:  

a. Extend your Brand Purpose: We help your brand to express the core identity everywhere by 

powerful unifying ideas. 

b. Powering Creativity with Innovation: We focus on high-impact creative ideas to customers. 

c. Embedding your Brand Purpose: We help you ensure your purpose can be seen through every 

aspect of customer experience and empower your company to work on new opportunities while 

keeping you relevant for the future. 

 

2. Creative Content Writing: Make content better and make better content. 

We help you to break through the complexities by seeing, coordinating and controlling the entire 

content lifecycle to make brand more relevant and impactful for the every person. 

 

How we do it: 

a. Advising on Content: Our operating model and production approach help to create creative 

content at scale, agility, speed and efficiency. 

b. Executing for all Channels: We bring our multi-format content to life at every touch-point. 



c. Managing from Point of Capture: We implement platforms to enable data-driven content 

creation. 

 

3. Integrated marketing: Driving sustainable business growth. 

Our digital marketing ecosystem is capable to harness technology and data to communicate 

targeted buyers efficiently and effective. 

How we do it: 

a. Evolving how you go to Market: We help enterprises to redesign their internal marketing team, 

choose platforms and follow processes to improve time-to-market and break down silos. 

b. Executing and Optimizing the Multi-channels and Campaigns: We optimize and monitor multi-

channel campaigns for enhanced customer experiences and costs. 

c. Turning customer Data into Insights and Actions: We consolidate and process customer data 

and turn it into actionable insights. 

d. Designing data-driven Digital Marketing Campaigns: We design campaigns which are powered 

by data, artificial intelligence and state-of-the-art tools for digital marketing automation that 

enable personalization and optimized interactions across the funnel. 

e. Connecting Marketing and Sales: We orchestrate the marketing and sales operations through 

automation across the buyer journey to accelerate demand and revenue growth. 

 


